 Your Mental Attitude-

Initiative


One of the generally unknown sagas of the winning of the American West is the story of the settlement of the Mormons in Utah. To escape the persecution of the intolerant, these hardy people deliberately chose the most isolated and unpromising place they could find. And they literally made the land bloom. The Mormons had an abundant supply of INITIATIVE in their character.



We all like our automobiles to run well and smoothly. But someone needs to start the motor. The same thing goes for every​thing else in life — someone needs to turn on the ignition. And in all worthwhile endeavors, it is necessary to do what our grandfathers had to do — crank the motor with your own hands. There are no self-starters except YOURSELF. And we have to keep it tuned well before your mental motor will even start. We all know the person who is forever waiting for some​one else to take the initiative — the nega​tive attitudes of “Let George do it,” or “That’s not my job,” or “Let someone else go first.” 


“Lack of initiative feeds on itself,” said H. A. Hopf. He goes on to point out that

it is also habit forming and contagious. “A greater risk is often involved in not beginning something than in waiting for someone else to take the initiative,” he adds. 



Emerson defined initiative as “Making yourself necessary.” What he meant was that, if you take the initiative on your job or in your community, people will come to rely on you for tasks beyond mere routine and to give you more important responsibilities — AND REWARDS.


The person who doesn’t need a fire built under him to start his motor is most likely to be one who discovers opportunities in ordinary situations. A weed is just a plant whose uses haven’t yet been discovered. There is pie in the sky, but we need to do some experimenting to find our particular flavor. The person with initiative “To see the world in a grain of sand,” to make friends, to be enthusiastic about getting on with the project, will find his flavor and get a large slice of the pie.



Tune up your mental muscles, take a fresh look at “The same old thing,” and you will be off on an interesting and profitable joy ride. The time to start your motor is NOW.

“Take the initiative.  A man waits, doubts, and consults others, and his particular friends, till one day he finds that he is sixty years old, and that he has lost so much time consulting others that he has no time to follow their advice."


        Sidney Smith

